
With the help of a financial advisor, the future you envision is in your hands.
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Life is full of big milestones and small moments. A financial plan should reflect that – incorporating 
your goals for today and tomorrow, as well as potential surprises to come. It’s much more than just an 
investment account and retirement plan. It’s your financial suit of armor and your ticket to the life you 
want to live.

We believe that financial planning is for everyone. Whether you’re just starting your career or are well 
on your way to retirement, a financial advisor can help you pursue success at every stage of your life by 
helping you plan for the next one.

Having a financial advisor is much more than a service. It’s a personal relationship that can last a lifetime 
– or even longer. Their stewardship of your financial well-being is strengthened by their knowledge of 
you, your family and your goals. For many advisors, clients can become some of their most trusted 
friends. And those deep connections can lead to a more holistic and effective financial plan.

Your hard-earned money should get you where you want to go. A personalized financial plan strives to 
make it happen. Together with your advisor, you’ll evaluate your current financial situation, identify 
your goals and then create the appropriate plan to pursue them – all on your terms.

So what will be part of your financial plan? Whether your dream is traveling the world, buying a home, 
starting a family, supporting a grandchild’s education or simply enjoying well-earned retirement,  
a financial advisor can help you get there.

Planning your financial future 
from this day forward
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The importance of making a plan
Each stage of your life will present both financial challenges and  
opportunities. The key is to identify your needs, objectives and  
resources – and understand what to expect, so you can be prepared.

LAYING THE FOUNDATION
To start working toward your financial future, you’ll need 
to balance your priorities and create a plan. The earlier you 
start, the better your chance of building a solid financial 
foundation that can grow with you and simultaneously 
support your present needs and long-term goals.

The first two items to focus on when starting your financial 
plan are saving for upcoming expenses and creating a cash 
cushion for when life’s unexpected turns happen. Forming 
a budget with your financial advisor that takes into account 
all of your immediate expenses and future needs is a great 
place to begin. Once you have some savings accrued, 
then you can set some aside as liquid cash – meaning it’s 
not invested and therefore readily available in case of an 
emergency – to total three to six months’ living expenses. 

ACCUMULATING ASSETS
Once you have a financial plan in place, you can focus on 
accumulating assets to grow your investment portfolio 
and support your lifestyle. Over time, small but disciplined 
contributions to an investment account can help you establish 
a lifetime commitment to investing and pursuing your goals.

Investing can take many forms, including stocks, bonds, mutual 
funds, property and even insurance. Depending on how much 
time you have until retirement, your advisor may recommend:

	� A conservative approach – one with lower risk and steady 
growth potential

	� An aggressive approach – one with higher risk but faster 
growth potential

	 A balanced approach – a mix of both

Regardless of your specific asset allocation, diversification is 
key. Having a wide variety of investments means that if one 
doesn’t perform well, the rest can still help keep you on track. 
The longer you maintain a relationship with your financial 
advisor, the more accurately they will be able to gauge your 
tolerance for risk and craft a portfolio to best suit your needs.

You may not think about insurance as an investment 
the same way you would stocks and bonds, but 
it can be just as important to your financial plan. 
Remember that the more your plan accounts for  
the unexpected, the more confident you’ll be.
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SPENDING WISELY
In order to pursue your goals and make best use of your 
resources, you should remain conscious of both your 
spending and the preservation of your assets. Identifying and 
separating your needs from your wants can help increase your 
contributions to your investments and savings. Your financial 
advisor can help you restrict spending while still allowing you 
to satisfy your wants without disrupting your plan’s progress. 

It’s important to consider that investing is a form of spending. 
When purchasing investment products, being conscious of 
their long-term viability is necessary. When planning for a 
long-term need like retirement, less risky options in mind 
are often a reliable choice when you’re on a fixed income. 
Due to the power of compounding, making wise decisions 
early on with your investments can pay off significantly 
in the long run. Having a financial advisor to discuss the 
various risks and potential benefits of purchasing stocks, 
bonds, funds and other investment options can help create 
a solid foundation for the future of your financial plan.

TRANSFERRING WEALTH AND LEAVING A LEGACY
Financial planning aims to prepare you for all of life’s stages, 
including the decisions you make about passing assets to 
your family members and charitable causes. A well-designed 
estate plan can help ensure that your affairs will be handled in 
the manner you prefer, by the representative of your choice.

Estate planning strategy has changed over time. No longer 
is it simply a matter of distributing your assets through a 
will. Direct transfers to beneficiaries, various types of trusts, 
insurance policies, durable powers of attorney and living 
wills are all instruments to help provide a more orderly 
distribution of your estate to your heirs.

Your financial advisor can collaborate with your tax and 
legal advisors, working side-by-side as a team to develop a 
coordinated strategy that outlines to whom, where and how 
you want your assets distributed.

Your financial plan should not just encompass your 
life, but extend to the lives of your loved ones who 
will inherit the wealth you’ve built.Investing is spending with a purpose, but it’s still 

spending. And just because an investment seems like 
a good opportunity doesn’t mean it’s in your budget. 
Having reliable savings at all times is just as important  
as having assets with potential for growth.
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A relationship to last a lifetime – or longer
Choosing the right financial advisor is no small task, and finding one that can 
be the right fit to manage your estate into the next generation and beyond 
is something truly special. Your advisor should be someone with whom you 
feel comfortable sharing the most personal and consequential details of your 
life, through every milestone and event. The most effective relationships are 
founded upon trust – and that’s exactly what you should be looking for.

WHAT TO EXPECT
When first meeting with a financial advisor, there are some 
questions that you should be prepared to ask and some 
you should be prepared to answer. The advisor may begin 
with asking you some personal questions about yourself 
and your goals before getting into more technical and 
exploratory questions about your current financial status. 
It’s ok to share as much or as little with them as you feel 
comfortable with, but it’s important to be as honest as 
possible.

If you connect with the advisor and want them to become 
your advisor, then you can begin to get into the details. 
It’s important to have a good understanding of how they 
operate, how they charge for their services, what their 
specialties are and how their values align with your own. 
For instance, if you are a charitably minded person and 

want to make philanthropy part of your financial plan, you 
may want to seek an advisor who has expertise and passion 
for charitable giving.

Once your relationship with a financial advisor is 
established, you can expect to cover and evaluate a wide 
variety of topics, including traditional investment accounts 
or a variety of fee-based alternatives. You’ll likely be given 
a broad variety of choices, which will be explained to you 
in detail regarding pros, cons and opportunities. Any 
questions or concerns you have can always be addressed 
before an investment is made on your behalf, and advanced 
software can be used to model the future of your portfolio 
to assess potential risks and outcomes.

Your advisor should communicate with you regularly about 
the health of your investments, the progress of your overall 
financial plan and any significant changes to the market that 
could affect your financial well-being. Similarly, you should 
keep your advisor up to date on any changes of events in 
your life that could have an impact on your financial plan.

You aren’t tied to a single financial advisor forever. 
However, building trust and strong connections 
through long-term relationships can greatly assist 
you in pursuing financial success.

Your financial advisor is there to help you make sense of your investments, but it’s a good idea to read over any 
documentation you are provided regarding your investment selections. Try to gain your own understanding of 
each investment’s fundamentals and keep records whenever possible.
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Financial planning is 
an ongoing process 
that requires periodic 
review. Your advisor 
will review the progress 
of your plan relative  
to your goals. If it becomes 
necessary to adjust com-
ponents of your plan, you and 
your advisor will make decisions 
and adjustments together.

A customized financial plan serves as the road map for pursuing your 
goals. A structured process can help you identify relevant strategies for 
moving forward and addressing your needs. These time-tested steps will 
help you and your advisor build a financial plan personalized to you.

First, have a candid conversation. This allows your 
advisor to gain an understanding of your personal 
goals, financial situation, investment experience 
and risk tolerance. This helps them determine 
what capabilities and services they 
offer that can help you meet your 
objectives.

Next, your advisor will analyze the information 
you’ve shared and design your plan. They can 
also work with your tax professional, attorney 
and other specialists to help ensure all aspects 

of your financial life are addressed. Then 
they will outline the steps it will take 

to put your plan in motion.

With your approval, your 
advisor will execute your 
customized strategy using 
the extensive research 

and resources available 
through their firm. Your 

advisor has access to in-depth 
evaluations of hundreds of  

potential investments and will 
offer objective recommendations 

based on what’s best for you.

Your financial plan

THE SERVICES OFFERED BY A FINANCIAL ADVISOR TO SUPPORT YOUR PLAN CAN INCLUDE:

	� Asset allocation
	� Business succession planning
	� Charitable giving
	� Corporate benefits planning
	� Diversification strategies

	� Education planning
	� Estate planning
	� Insurance planning
	� Investment management
	� Navigating changing market environments

	� Account rebalancing
	� Retirement planning
	� Risk management
	� Tax planning
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As you approach retirement, your priorities will shift and 
new concerns may crop up. Your plan should shift as well, 
from one focused on generating returns to one designed 
to help provide income and preserve wealth while keeping 
pace with inflation.

You’ll want to give consideration to maxing out your 
retirement contributions, thinking through rollover options 
and creating strategies for income distribution. Your advisor 

can help you transition into retirement by estimating when 
you can expect to retire, and map out an exit strategy well 
in advance of that date.

It’s also time to begin developing a sensible plan for how 
you’ll spend money in retirement. Your advisor can help you 
navigate government benefits such as Social Security and 
Medicare to help ensure you receive the most benefit, and 
to integrate them into your overall retirement income plan.

The closer you are to retirement,  
the closer your advisor should be
When it comes to financial planning, retirement is often a primary 
focus. Ensuring that you can maintain a comfortable lifestyle  
once your main source of income from employment has ended  
is crucial to longevity and long-term financial health.

The retirement income you rely on to cover your essential expenses may not be enough – unexpected economic factors  
or rising costs of living could leave a gap. To compensate for the difference between income and vital expenses, retirement 
assets should be allocated to fill this gap early on, before being spent on secondary wants and wishes.

MIND THE GAP

NEEDS WANTS

RELIABLE INCOME
PAYS FOR NEEDS

  RETIREMENT ASSETS
SUPPORT WANTS AND WISHES + FILL 
POTENTIAL GAP IN INCOME FOR NEEDS 

INCOME GAP WISHES
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UNDERSTANDING YOUR CONCERNS & CLARIFYING  
YOUR GOALS
Your financial advisor is there to make you feel confident 
in your investment decisions and in your plan. You can 
count on them to be a source of clarity for the choices you 
make and their impact on your goals. Whether your plan is 
straightforward or complex, they provide the guidance you 
need to see it through.

HELPING YOU STAY FOCUSED ON LONG-TERM PLANNING
Your advisor can help keep you apprised of relevant market 
developments and help you understand their implications. 
This helps ensure your financial decisions are based on 
facts and careful research, rather than emotions and market 
volatility.

OFFERING SERVICES AND STRATEGIES TO HELP ADDRESS 
EVERY ASPECT OF YOUR FINANCIAL LIFE
Financial advice is only as effective as the knowledge and 
context behind it, and your financial advisor can make 
recommendations and adjustments based on everything 
happening in your life. The good, the bad and the 
unexpected are all taken into account with a solid financial 
plan. Part of staying the course toward success is being 
flexible to sudden changes, and an advisor will be able to 
work with you to keep up with everything as it happens. 

More than just investing
Having a financial advisor in your corner gives you the backing 
of a trusted professional who can provide sound advice and 
long-term perspective, and help you focus on your goals. Their 
value in your life goes far beyond managing your portfolio. Here 
are some other essential functions your advisor can perform  
to keep your financial well-being on track.



10

ANNUITIES
A contract purchased from an insurance company to help 
provide a stream of income.

ASSET CLASS
A collection of securities distinguished by their characteristics 
and performance. The three most common asset classes 
are equities (stocks), fixed income (bonds) and cash and 
cash alternatives (CDs, money market accounts, Treasury 
bills, etc.).

EXCHANGE TRADED FUND
A marketable security that tracks a stock index, commodity, 
bonds or a basket of assets. Shares trade like common stock 
on an exchange.

MUNICIPAL BOND
A bond issued by a state, county, city, town or village – or 
also bonds issued by state agencies and authorities. In 
general, interest paid on municipal bonds is exempt from 
federal income taxes and, in various cases, state and local 
taxes within the state of issue. However, some interest may 
be subject to the Alternative Minimum Tax.

MUTUAL FUNDS
A professionally managed pool of funds from many investors 
that offers diversification and professional management by 
investing in securities such as stocks, bonds, money market 
instruments and similar assets. 

OPTIONS
Contracts that offer the buyer the right, but not the obligation, 
to buy or sell a security at a set price by a certain period  
of time.

PREFERRED STOCK
A class of stock that generally pays a fixed dividend with  
a claim on the company’s earnings before payment of divi-
dends may be made to common stock shareholders.

REBALANCING
The act of selling shares and reinvesting the proceeds in 
other assets to realign your portfolio with its target asset 
allocation.

RISK TOLERANCE
The amount of risk you are willing to take on in your invest-
ment portfolio.

STOCK
An investment vehicle representing a share of ownership  
in the issuing company. Investors may participate in  
increases or decreases in the value of the shares and may 
receive dividends.

Your financial planning glossary
Your advisor will happily explain any concepts or terms that you’ll 
need to know, but in case you want to get a head start, here are 
some common definitions to know ahead of your first meeting.



Planning and investing for your future and the future of Planning and investing for your future and the future of 
your family doesn’t have to be complicated. Especially your family doesn’t have to be complicated. Especially 
when you have someone you trust on your side, who when you have someone you trust on your side, who 
has taken the time to get to know you and your specific has taken the time to get to know you and your specific 
situation. situation. 

An advisor can help you identify the questions, determine the answers and 
ultimately help implement the plan and strategies that are right for you. By 
building a trusted relationship with your advisor, you’ll have a professional 
partner to help manage your financial plan throughout your life. 

READY TO BEGIN?

Let’s take the next step together – there's no better time to begin your 
financial journey.

Investing involves risk and you may incur a profit or loss regardless of strategy selected, including diversification and asset allocation.

Rebalancing a non-retirement account could be a taxable event that may increase your tax liability.

Insurance and annuities offered through Raymond James Insurance Group. Raymond James & Associates, Inc. and  
Raymond James Financial Services, Inc are affiliated with Raymond James Insurance Group.

Raymond James does not provide tax or legal services. Please discuss these matters with the appropriate professional.
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INTERNATIONAL HEADQUARTERS: THE RAYMOND JAMES FINANCIAL CENTER
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RAYMONDJAMES.COM

LIFE WELL PLANNED.
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